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EDITORIAL

Adapt, adapt, adapt
The winds of recession and change are blowing strong in the transportation
market and for the export industry. The challenges are many and the difficulties
substantial but at the same time opportunities are also arising for those who
can adapt to new situations. At SCA Transforest we try to pick up on that and
work with the opportunities that arise in relation to our activities and operations.
One such opportunity was to complement our
normal container traffic from Umeå and Sundsvall
to Rotterdam with an outbound service from 
Rotterdam to Stockholm and from Rotterdam
and Stockholm to St. Petersburg.
In recent years Sweden and Russia have
enjoyed the strongest growth in container traffic
in the Baltic region so this was an excellent time
to test the idea when time-charter prices are low
and it is relatively easy to switch between vessels of
different sizes and adapt rapidly to developments.
The result has been very strong growth and the
future looks exciting.
We have also increased the use of 45-foot
containers for intra-European flows and we have
seen almost unexpectedly strong growth here too.
These are all examples of how we have been
able to generate substantial growth in a neigh
bouring market segment over a relatively short
period of time.
Regarding deep sea transport, we have also
concluded a joint procurement for the entire SCA
group. It is both gratifying and exciting to increase
our collaboration with the “new” SCA Hygiene,
which today is one of the very biggest players in
the hygiene field. Together we will be a more
attractive customer. You can read more about
this on page 6–7.

There are also many other changes, both major
and minor, being made at our Interforest terminals.
In daily operations and in the offices. In all we
increased our productivity by around 5% (including
both operations and offices). The biggest improvement was at our London terminal.
Unfortunately, measures to increase our
competitiveness have meant that we have had to
downsize some of our operations. It is always sad
to see people leave the company but luckily we
have managed to largely resolve redundancies
with retirement.
The beginning of a new year is also a time to
look forward to what the future holds for us.
What do we think 2013 will bring?
My personal opinion is that times will continue to be
challenging in the transportation industry, both marine
and land transportation, which includes Transforest.
So we need to continue to adapt so that we can
continue to develop our competitiveness and drive
growth. In this way we can continue to be an attractive
supplier to both existing and new customers.

Magnus Svensson,
President SCA Transforest
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London

SCA Transforest is continuing to develop its RoRo service with an
extended route and offers new, efficient freight connections between
Sweden and northern Europe. With new calls at Helsingborg we are
the only player on the Helsingborg–London route and will also be
operating services on the Helsingborg–Rotterdam route.
– The new route is a competitive alternative
to truck and rail transportation to southern
Sweden and Denmark. We can also see increased demand for efficient transportation
from southern Sweden to The Netherlands
and England, says Nils-Johan Haraldsson,
Vice President Marketing and Business
Development at SCA Transforest.
Vessels specially designed for cassettes
For many years SCA Transforest’s RoRo
vessels have operated regular services with
two departures a week between Umeå,
Sundsvall and London and then heading
north again via Rotterdam and once a
week also via Helsingborg.
The cargo is loaded on cassettes which
means that loading and unloading are
fast and smooth.

The three vessels that are used, m/v O
 bbola,
m/v Östrand and m/v Ortviken, are specially
designed to handle the 165 cassettes they
have onboard and which are loaded and
unloaded by translifters. The freight can
then in many cases be delivered direct from
cassette to customer and the vessels are
particularly suitable for project loads and
truck and trailer freight.
Extended route from
the end of February
From the end of February 2013 the
North Sea loop will look somewhat
different with Helsingborg included in
both the southbound and the northbound direction. The idea has been
around for a long time and is now
finally being realised.

Sundsvall

Helsingborg
Rotterdam
Scan the QR code to view
the current schedule.

– We have found a competitive and
attractive solution for freights from
northern Sweden to customers in the
south of Scandinavia, says Nils-Johan
Haraldsson.
Services in the Helsingborg–
London–Rotterdam triangle
But what he wants to emphasise most
are the services in the Helsingborg–
London–Rotterdam triangle, which
he says has both the volumes and the
demand. Growth on the Rotterdam–
Helsingborg route alone was all of
50% in 2012.
With the new solution, Transforest
will also be alone on the Helsingborg–
England route.
– There is most definitely a need for
regular services with short lead-times,
among other things for forest industry
products, containers and trailers from
southern Sweden to England, he says.
And now is the right time to offer
such a solution.

The RoRo system
We ship half of our total volume in our RoRo
system, in which we operate a North Sea
service between our terminals in Sweden,
London and Rotterdam, as well as a Baltic Sea
service for the German market in co-operation
with M-real via Lübeck. All vessels call at each

terminal twice weekly on scheduled days with
goods which are then transported to customers and end users by truck, rail or barge.
A cassette is a raised open-ended steel
platform with a cargo capacity of 60 tonnes.
It measures 12.25 m in length and is 2.60 m

wide. Each vessel can hold up to 165 cassettes for a total of 8,500 tons. The cassettes
have no wheels. They are loaded by special
trucks called translifters, and are positioned
onboard within inches of one another so
that no further lashing is required.

Text: Mats Wigardt. Photo: SCA.

Extended route meets
increased demand
for efficient
transportation

Umeå
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Text: Håkan Norberg. Photo: SCA.

SCA vessel
boarded by
soldiers
SCA’s RoRo vessel m/v Obbola had just left Rotterdam and was
making her way north along the Dutch coast in the dark when she
was suddenly surrounded by a number of small fast boats.
A short while later, m/v Obbola had been
boarded by over 60 marines looking for
suspected terrorists and a container with
some kind of hazardous material.
The Dutch navy was conducting an
anti-terrorist exercise.
– The whole crew had been forewarned
but it was still a surprise and rather
exciting, says the vessel’s captain
Magnus Pålsson.
When m/v Obbola left Rotterdam she
had two people pretending to be terrorists
and two exercise leaders on board. When
the marines boarded and took control they
fired blanks and began to make a thorough
search of the vessel. The terrorists had also
taken some crew members hostage. The
exercise lasted for quite a few hours.

Chief Officer Waldemar Kordula.

– We helped the navy with their exercise
so that they could get some real hands-on
practice at sea. We have our own security
rules for how to behave if unauthorised
people try to come aboard but thankfully
that doesn’t happen very often to vessels
in our w
 aters, Captain Pålsson continues.

– We didn’t see them until they were alongside. Suddenly they were just there. It’s very
difficult to detect small boats approaching
in the dark, he says.
The crew will soon be receiving a
report from the Dutch navy about how
the exercise went.

“We didn’t see them until they were
alongside. Suddenly they were just there.”
Before the exercise he was on the bridge as
usual. He and his crew had been instructed
by the exercise leaders to be on the look out
for the boats but they were still taken by
surprise.

Relaxing on amicable terms
after a successful exercise.

– This was largely for the navy’s sake,
as I said before, but there are quite a few
hijackings around the world every year so
it’s no bad thing to feel what it’s like once
in a while, he rounds off.

Text: Carl Johard. Photo: SCA.
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A global logistics giant
For a year now SCA Hygiene has coordinated all its logistics operations under the
business unit SCA Hygiene Global Supply, which annually handles logistics services
amounting to almost EUR 720 million.
– Our task is to increase the quality of our services by reducing costs and working capital,
says Norbert Dummeldinger, Vice President Logistics, SCA Global Hygiene Supply.
In recent years SCA Hygiene has grown
substantially through the establishment of
new factories and a considerable number
of acquisitions in Europe, Asia and South
America. To support long-term strategy
and strengthen competitiveness, global
hygiene operations have been reorganised
to achieve increased efficiency, market
presence and growth.
– The new organisation allows us to
take better advantage of our global size
and be more efficient. It also means that we
can operate fully as a local partner close to
the customer. With stronger global market
presence we can capitalise on demographic,
economic and lifestyle-related changes
among consumers, particularly in growth
markets, says Jan Johansson, SCA
President and Group CEO.

Global logistics solution
SCA’s hygiene operations are now
organised into different business units,
as in Europe the three business units AFH
(Away From Home) Professional Hygiene,

operations have been coordinated by
Global Hygiene Supply logistics.
About 15 people work here today.
– We have managed to create a
new organisation from scratch with

“Our operations cover the globe with different
products and recipients and our markets are in
various stages of maturity logistically speaking.”
Consumer Goods and Incontinence Care,
and in the other geographical units Middle
East, India, Africa, Asia Pacific and the
Americas.
In order to find synergies and share
best practises, for the past year logistics

the right people and the right skills.
I am very proud of the global team
we have put together and the very good
cooperation with the logistics teams in the
other Business units, says Norbert
Dummeldinger.
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we still have a heavy local focus in many
places. But that’s about to change. To my
mind, all logistics is about creating as
modern and efficient a material handling
flow as possible throughout the chain,
says Norbert Dummeldinger.

Norbert Dummeldinger, Vice President
Logistics, SCA Global Hygiene Supply.

Extensive logistics network
Every year SCA Hygiene Global Supply is
responsible for logistics with a total value
of almost EUR 720 million. Transports
account for two thirds of this figure, of
which 90% represents land transportation
and 10% marine transportation.
The logistics network is extensive.
In Europe alone we have 126 storage
locations and 32,000 drop-points where we
handle 1.2 million deliveries every year of
about 11,000 SKUs (stock-keeping units).
– Our operations cover the globe with
different products and recipients and our
markets are in various stages of maturity
logistically speaking. In spite of the fact
that we are an extremely global company

New strategy and new goals
SCA Global Hygiene Supply’s new vision
is to be the leading provider of logistics
services and solutions in the eyes of the
customers and consumers.
– Our task is to increase the quality
and level of service of our products and
services. We have to deliver logistics
solutions that both satisfy customers’
and consumers’ requirements and at the
same time are cost-effective. Our result
objectives are to reduce costs, increase
capital turnover and increase sales, says
Norbert Dummeldinger.
To achieve this, SCA Hygiene Global
Supply has adopted four objectives which
are now gradually being attained:
»» Create performance transparency
(common KPIs) and global standards.
»» Continuously develop and implement
best practices across the globe.
»» Challenge performance and set
the targets globally.
»» Support global implementation.
– We are absolutely certain that this is
the right solution for us to become a
value-creating organisation for the whole
of SCA, says Norbert Dummeldinger.

One of the world’s
leading hygiene companies
SCA Hygiene is one of the world’s biggest
players in personal hygiene products and
the third largest tissue manufacturer. The
company has strong leading positions in
western Europe, North America, Latin
America, eastern Europe and Russia,
and South-East Asia.
SCA offers incontinence protection,
children’s diapers, sanitary protection, toilet
paper, household paper, facial tissues,
handkerchiefs and napkins for consumers

and complete hygiene solutions for bulk
consumers and the products are sold in
approximately 100 countries. SCA Hygiene
owns and markets some 80 locally leading
brands around the world, the most global
of which are Tena and Tork.

Warehouse footprints
An important part of this is to make
operations at all the company’s warehouses
more efficient, and to support now that the
Georgia Pacific and Everbeauty acquisitions
are integrated in our existing operations.
– We work with footprints to establish
more clearly and efficiently what products
to make and where, and to what customers
they are to be delivered. We are also working
to implement a warehouse excellence
programme to improve processes in the
warehouses and we expect to be able to
run several pilot projects later this year,
Norbert Dummeldinger goes on.
Size matters
Another important factor is to use SCA’s
size in logistics work.
– By using our size and consolidating
freight volumes we will be more attractive
to the transportation market, he says.
A good example of this is the tender that
SCA Hygiene Global Supply is currently
negotiating together with SCA Transforest.
– This is SCA’s biggest ever request for
offers concerning long-distance container
transportation across the world’s seas. The
total freight volume in the tender amounts
to 75,000 TEU on an annual basis and the
business is worth approximately SEK 700
million, says Norbert Dummeldinger.
The request for tenders covers all continents and the greatest volumes are exports
from Europe, but this also includes considerable goods flows from Asia and America.
In 2013 SCA Hygiene will also be
conducting similar tenders for land
transportation in the EU, Asia and the USA.
Great hopes for the collaboration
Norbert Dummeldinger has a very positive
view of the company’s new collaboration
with SCA Transforest.
– Under the same umbrella we can learn
a lot from each other and together we can
increase the critical mass for tenders and
thus create greater value for the whole
of SCA. We have a great and trusting
openness in our collaboration and we have
got off to a good start with this major sea
tender. I see it as a milestone and I’m very
optimistic about the future. But we all
know that this isn’t a one-day trip but it
will take time to build lasting value.

Text: Carl Johard. Photo: SCA.

8

SCA’s biggest ever
tender for ocean freight
SCA Transforest is currently conducting SCA’s biggest ever request for offers
concerning container transportation across the world’s seas. This is the result of
a collaboration between SCA Transforest, SCA’s logistics company and business
units in SCA’s hygiene operations, coordinated by SCA Hygiene Global Supply.
The total freight volume in the tender
amounts to 75,000 TEU on an annual basis
and the business is worth approximately
SEK 700 million, including terminal
handling and several instances of trans
portation between ports.
– What we have done is to collect together
all the freight that SCA Forest Products and
SCA Hygiene transport by sea. This means
that SCA Transforest doubles the volume
we procured previously, says SCA Trans
forest President Magnus Svensson.
The request for tenders covers all
continents and the greatest volumes consist
of exports from Europe, but this also

includes considerable goods flows from
Asia and America.
– The request for offers comprises
growing goods flows to and from all
continents, which reflects SCA’s global
development, Magnus Svensson goes on.
Strength in numbers
The request for offers is a new step in the
development of transportation procurement
at SCA and aims to increase collaboration
between SCA’s operations in forest industry
and hygiene products.
In recent years SCA Hygiene has grown
substantially around the world through the

establishment of new mills and a consid
erable number of acquisitions in Europe,
Asia and South America. To consolidate
transportation needs, a new logistics
organisation has been created – SCA
Global Hygiene Supply – to bring together
many different transport designs into one
common logistics solution.
SCA Hygiene is now making a major
effort to establish joint procurement of
deep sea container transportation for
the whole of SCA together with SCA
Transforest. In the long-term, similar
approaches may also be used for land
transportation.
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Increased buying power
The aim is naturally to be able to attract
more shipping companies to participate
and thus create greater value for SCA
through greater volumes.
– We believe this gives us greater
purchasing strength and makes us more
interesting in the marketplace. This is one
of the larger requests for offers in Europe
and it reflects SCA’s development as a
global company very well, says Magnus
Wikström, SCA Transforest’s shipping
manager, and goes on:
– What will be new to us at SCA Transforest is that with the companies’ more global
flows our focus shifts from transportation
to and from Europe to transportation
between all the world’s continents.
Transparent approach
The tender, led by SCA Transforest in close
collaboration with SCA Global Hygiene
Supply, is being conducted electronically
and comprises 20–40 ft containers.
All major ocean shipping companies have
been invited to participate and the fully
transparent offer handling process and the
subsequent negotiations are estimated to be
completed after 6–8 weeks.
– The criteria we have set for the request
for offers include among other things requirements concerning loading, transportation
for unloading at the receiving port and the
volumes that will be transported to begin
with, says Ellenor Nordborg, Chartering
Manager Container.
Many advantages
Interest has been considerable, even
from major suppliers.

– SCA Hygiene’s total volume is an
extremely attractive product with low
weights, which means that the containers
are light and good for the vessels. We estimate that after this central procurement we
will have increased the number of suppliers
from 18 to about 30, Ellenor Nordborg
goes on.
Magnus Svensson adds:
– Many ocean shipping companies are
partly or entirely global and we believe
it is attractive to them to be able to make
offers for several flows. Hopefully we will
also obtain more attractive prices, which
means that we will also be able to offer
our customers more advantageous terms
and more allocations. And our closer
collaboration with SCA Hygiene is very
good for the whole company.
Continued cooperation
for new synergies
Even if tenderers have been invited for
our total logistics volume, it is not SCA
Transforest that will ultimately be
handling all the freight.
– SCA Transforest’s task will be to
handle bookings and manage some flows
from a purely practical point of view while
others will continue to be managed in the
field at SCA Hygiene’s various units.
– We will continue to cooperate with
SCA Global Hygiene Supply as far as we
can and try to find new synergies together.
This is where we benefit greatly from SCA
Transforest’s being more focused on marine
transportation and port terminals while
SCA Global Hygiene Supply are big in
land transportation and inland terminals,
Magnus Svensson rounds off.

“SCA Hygiene’s total volume is
an extremely attractive product
with low weights, which means
that the containers are light
and good for the vessels.”
Magnus Svensson,
President SCA Transforest

SCA has
changed
After the sale of its packaging business,
the mills in Aylsford and Laakirchen
and strong acquisitions of hygiene
companies around the world in recent
years, SCA has gradually continued its
transformation from a European forest
industry into a global hygiene company.
Hygiene operations today account
for almost 80% of group sales, which
is also reflected in the stock market’s
valuation of the company. SCA is
nowadays perceived as a leading
consumer company with a focus on
hygiene products.

Leading
hygiene
company
SCA is today the world’s largest hygiene
company in its category. Sales in 2012
totalled EUR 9.8 billion and the company
had 37,000 employees worldwide.
SCA develops and produces personal
hygiene products, tissue paper, newsprint and sawn timber and its products
are sold in approximately 100 countries.
SCA has many known brands, of which
TENA and Tork are global brands.

Focus on
growth
markets
SCA has strong leading positions in
North America, Latin America, Europe
and Russia, and South-East Asia. In the
markets where SCA has operations our
ambition is to be the leader. All operations
in mature markets such as Europe and
North America will continue to strengthen
their positions.
In addition to defending and strengthening our position in mature markets
our ambition is to further develop our
positions in growth markets, primarily
in regions where SCA has operations.

Text: Carl Johard. Photo: SCA.
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New transportation
purchasing process
Alongside the major tender for overseas container transportation,
SCA Transforest has also begun a corresponding request for tenders for
– to begin with – Swedish land transportation to and from the terminals
in Umeå, Sundsvall, Skövde and Helsingborg. In all, the transportation
involves 610,000 tons with a total value of approximately SEK 200 million.
The model that SCA is using is SCA Global
Hygiene Supply’s substantial land transportation contract which has been running
with good results for several years and has
been used for some time in SCA Transforest’s
operations in Rotterdam and Lübeck.
– Offers are handled on the web and here
we use the German company Transporeon’s
software TIContract. This is the electronic
platform that all of SCA now uses to

purchase land transportation in Europe and
North America, says Magnus Svensson,
President of SCA Transforest.
Many are invited
TIContract contains functions and
administrative help for both procurements
and bookings.
7,500 European suppliers are registered
with Transporeon.

Urban Häggkvist,
Terminal Manager Interforest
Terminal Sundsvall.

– Those who have the right profile are
automatically invited to take part in the
bidding, which is divided into different
destinations with the possibility for each
supplier to bid for the part this is of most
interest to them. The volumes involved are
so high that no single supplier will be able
to make an offer for them all, says Urban
Häggkvist, Terminal Manager Interforest
Terminal Sundsvall.
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“For SCA Hygiene
the logistics flow in
land transportation is
considerably larger than
in marine transportation.”
Interactive procurement
After preparation by Interforest Terminal
Sundsvall, where volumes and destinations
are compiled, TIContract takes charge of
the entire tendering process. SCA and the
participating suppliers receive updated
rankings continuously based on price and
other important criteria such as quality
and capacity. The tenders are shown with
a green, yellow or red light depending on
how attractive they are. The suppliers
can then act interactively by continuously
monitoring and adjusting their tenders
until the closing date.
The most interesting suppliers are
then invited to meetings and final
negotiations with SCA Transforest.
– We estimate that we will have
completed the procurements and signed
new contracts by April first, Urban
Häggkvist goes on.

Logistical by nature
Bart Hovens, new Commercial Manager at Interforest
Terminal Rotterdam, has logistics in his blood.
– Yes, I think my profession shows in my personality.
I always try to negotiate the best possible deal and to
be as efficient as possible, he says.
Bart Hovens has a solid background in
account management and logistics and
he comes to us from Abengoa Bioenergy
Netherlands.
– I have a Bachelor’s degree in Logis
tics Management and I have worked
with logistics and account management
in different fields in both Holland and
England, in the chemical industry,
with fertilisers, process chemicals and
bioethanol, says Bart Hovens.
When he’s not working he likes to
be outside.
– I like to spend time with my family
outdoors. We live very close to the sea and,
by Swedish standards, a rather small forest.

I love to fish and also cooking the
catch as well, Bart Hovens goes on.
At work he is motivated by change
and improvement. Rotterdam is the
biggest port in the world and has
most container departures in Europe.
SCA’s Interforest Terminal is situated
at the centre of the port and loads
and unloads all kinds of vessels. Bart
Hovens sees substantial opportunities
for the future.
– Interforest Terminal Rotterdam is
a key part in our customers’ supply chain.
My job is to make sure we can handle
the current demands as well as prepare
for a future of growth, he says.

Important advantages
SCA Transforest hopes to achieve significant
advantages with the new approach, which
will naturally also benefit customers.
– We hope to have a larger supplier base
with more operative suppliers. With new,
more modern tools we also get a time- and
cost-effective procurement process with better
control of suppliers, says Urban Häggkvist.
Great potential with joint procurement
If this produces good results, the next step
is a joint procurement of land transportation
together with SCA Hygiene Global Supply.
– We are talking about first a European
and then a global procurement, says
Magnus Svensson.
– For SCA Hygiene the logistics flow in
land transportation is considerably larger
than in marine transportation. In global
terms the total transportation value here is
in the region of SEK 5–6 billion, Magnus
Svensson rounds off.

Bart Hovens, new Commercial Manager at Interforest Terminal Rotterdam.
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SCA Munksund, Piteå.

Text: Håkan Norberg. Photo: SCA.

SCA Östrand, Sundsvall.

Environmental
investments in the billions
Less environmental impact and more production capacity. This will be the
effect of investments totalling more than a billion SEK at Munksund paper mill
in Piteå and in SCA’s industries in the Sundsvall region.
SCA is investing almost 500 million SEK
in a biofuel-fired lime kiln at the paper mill
in Munksund. The kiln, previously fired
with oil, is part of the factory’s chemical
recovery system. The investments will
reduce the mill’s carbon dioxide emissions
from fossil fuels by 75%.
– Using wood pellets instead of oil in
such an advanced plant as a lime kiln is a
method that was developed at Östrand’s
pulp mill in Timrå. We are now bringing

offer better and more sustainable products,
says Per Embertsén, Managing Director
SCA Munksund.
The new lime kiln is due to be put into
operation in autumn 2014.
SCA is also investing approximately
SEK 380 million in its industries in the
Sundsvall region. A contract with Sundsvall
Energi means that SCA will increase its
deliveries of energy to Sundsvall’s district
heating network.

“We will have more efficient processes and not least
will radically reduce the mill’s environmental impact.”
our good experience from there to the
project in Munksund, says Ulf Larsson,
President of SCA Forest Products.
Together with investments already
decided SCA is investing over a billion
SEK at Munksund paper mill.
– We will have more efficient processes
and not least will radically reduce the mill’s
environmental impact. We will be able to

The investments comprise conversion of
two boilers, a new plant for handling and
grinding wood pellets and flue gas cleaning
equipment at Östrand paper mill. The pulp
mill in Östrand will also be connected to
Sundsvall’s district heating network.
– With these investments we will be
able to increase our deliveries of heat from
renewable sources to Sundsvall’s district

heating network. Ortviken paper mill
will then be delivering up to 300 GWh of
energy based on wood pellets from SCA’s
BioNorr plant in Härnösand, says Kristina
Enander, Mill Manager SCA Ortviken.
In all, the investments will mean a
decrease in oil consumption in Sundsvall
of 30,000 cubic metres a year. As far as
Ortviken is concerned the reduction will
be 4,500 cubic metres a year, which means
that the mill’s already low carbon dioxide
emissions will decrease by 40%.
The new investments at Ortviken and
Östrand are due to come into operation
in November this year.

Did you know?

140 million tonnes
So much carbon dioxide is absorbed
by Swedish forests every year in trunks,
roots, branches, needles and leaves.
This is twice the amount of Sweden’s
total carbon dioxide emissions.

Text: Håkan Norberg. Photo: SCA.

The Norrland Petition
against the new
sulphur directive.

SCA strengthens its
environmental position
Newsprint from SCA can now be marked with the EU’s environmental
label EU Ecolabel, previously known as the EU Flower.
– This strengthens SCA’s position as a pioneer in the environmental
area, says Rolf Johannesson, Vice President Sales and Marketing
at SCA Forest Products.
The EU Ecolabel is the
EU’s official environ
mental label. Products are
examined in a life-cycle
perspective from raw
material to waste and must meet stringent
environmental, functional and quality
requirements.
– For us it is among other things a
matter of energy consumption, chemicals
handling and sustainable forestry, says
Rolf Johannesson.

Sustainable in the long term
The requirements are raised continuously
and followed up annually by an independent
third party.
All newsprint bearing the EU Ecolabel
must be based on at least 50% FSC- or PEFCcertified fibre raw material. FSC- and PEFCcertification guarantees that the raw material
for the products comes from forests that
are managed with great responsibility for
the environment and social values and in
a way that is sustainable in the long term.

The EU’s new sulphur directive constitutes a serious threat to industry,
jobs and prosperity in the north of
Sweden. Representatives of industry,
politicians and trade union leaders
have started the Norrland Petition
to get the government to review the
sulphur directive.
The directive concerns marine
fuels and deals a heavy blow to
Norrland’s industry which with
its long transportation distances is
dependent on low transportation
costs to be able to compete in the
marketplace. According to the
Swedish Maritime Administration’s
calculations, a reduction of the
sulphur content of marine fuels to
0.1% will cost Swedish industry
SEK 13 billion a year.
The new sulphur directive
only applies to vessels operating in
the Baltic, the North Sea and the
English Channel. This means that it
will be cheaper to transport a ton of
pulp from Brazil to Rotterdam than
to transport the same quantity from
Sundsvall to Rotterdam.
Read more and sign the petition
on the petition’s official website:
www.norrlandsuppropet.se.

The Sulphur
Directive
The Sulphur Directive was adopted
by the United Nations’ maritime
organisation, the IMO (International
Maritime Organisation), in 2008. The
directive contains detailed limitations
of the maximum sulphur content in
marine fuel, which from 2012 is set at
3.5% and applies globally. From 2020
the limit will be 0.5%, with stricter
rules for the Baltic, the North Sea
and the English Channel, where the
limit will be 0.1%. The directive was
adopted by the European Parliament
on 11 September 2012 with 606 votes
in favour and 55 against and will thus
become EU law.

Text: Maria Åman.
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Text: Maria Åman. Photo: Rick Tomlinson.
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Team SCA is
joining the race
with the world’s best 11-woman crew
The Volvo Ocean Race, the world’s most prestigious offshore race,
a nine-month marathon of the seas passing through four oceans
will start in the autumn of 2014. SCA will be participating in the
race with an all-female crew.
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route facts
Oceans crossed
• Atlantic
• Indian
• Pacific
• Southern Ocean
Stopovers
Starting port: Alicante, Spain.
1st stopover: Recife, Brazil.
2nd stopover: Abu Dhabi,
The United Arab Emirates.

3rd stopover: Sanya, China.
4th stopover: Auckland, New Zealand.
5th stopover: Itajai, Brazil.
6th stopover: Newport, USA.
7th stopover: Lisbon, Portugal.
Final stopover port: Gothenburg,
Sweden.
Newport, USA
Scan the QR code
to view the latest
news about the
SCA team.

SCA IN THE HOSTING COUNTRIES
Spain: Spain is SCA’s seventh largest
market in terms of sales. SCA is repres
ented in the Hygiene Products and
Forest Products market with brands like
Tena, Tork, Colhogar and Demak Up.
Brazil: In Brazil, SCA is a leading
producer of incontinence care products
with the BioFral and TENA brands. The
market for hygiene products in Brazil
has strong growth potential.
 New Zealand: SCA Hygiene
Australasia is the leading manufacturer
of tissue and personal care hygiene
products in the region. A joint venture

between SCA and Pacific Equity
Partners (PEP) with household brands
as TENA, Tork, Sorbent, Purex, Libra,
Treasures, Deeko and Handee Ultra.
USA: The United States is SCA’s third
largest market in terms of sales. The
company has concentrated its business
in the USA to incontinence care
products and away-from-home tissue,
with the TENA and Tork brands. SCA
holds a strong position as a sustainable
company in the USA, where it offers
EcoLogo-certified Tork products made
from 100% recycled fibre.

Sweden: Sweden is SCA’s sixth largest
market in terms of sales. All business
areas are represented in the country.
Gothenburg is the most important industrial, trade and commercial hub in the
part of Sweden where SCA has most of
its production of hygiene products.
China: Within Personal Care, SCA
is now the No. 2 player in the Chinese
incontinence care market with its
global brand TENA and regional/local
brands Dr.P and Mamale. SCA also
offers high-quality baby care solutions
to Chinese consumers.

“The candidates are all strong women who are all
extremely goal-oriented individuals and sailors.”
SCA is entering the race with the world’s
best women offshore-racing sailors who
have the ability to work together as a high-

performing team. The challenge is to find
the ultimate team to follow out the world’s
premier global race and one of the most
demanding team sporting events in the world.
Recruiting the 11-woman crew is the most
important task for Team SCA and putting
together the best possible team of worldclass sailors is the target and the candidates
are all strong women who are all extremely
goal-oriented individuals and sailors.
Training yacht with
an expressive visual identity
The training yacht acquired by Team SCA
was one of the top three winning boats of

the latest Volvo Ocean Race. Re-fitted with
Team SCA’s new visual identity it will carry
the team through its preparations for the race.
Participation in the Volvo Ocean Race
will serve as a global marketing platform to
strengthen the awareness and perception of
SCA’s corporate brand, as well as products
such as TENA, Tork, Lotus, Libresse,
Libero and Tempo within its global hygiene
and forest products business. SCA is on a
journey of change and our participation in
the race will be used as a communication
and marketing platform to make more
people see the company for what it is today:
a leading global hygiene company and
Europe’s largest private forest owner.
– Our participation in the Volvo Ocean
Race with Team SCA makes perfect sense
to increase the SCA brand awareness,
and particularly with an all-female crew
since 80% of our consumers worldwide
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Gothenburg, Sweden

Lisbon, Portugal

Alicante, Spain

Abu Dhabi,
United Arab Emirates

Sanya, China

Recife, Brazil

Itajai, Brazil
Auckland,
New Zealand

are women, says Christoph Michalski,
President of SCA Global Hygiene Category.
Delivery of racing boat this autumn
The new one-design Volvo Ocean Race
racing boat, which means that all teams
will compete with exactly the same type of
boat, is called VO65 and is currently under
construction by a consortium of suppliers

from Europe and Australia. The VO65 has
been designed by Farr Yacht Design, a firm
based in Maryland in the United States.
Delivery of the racing boat is expected early
autumn 2013.
The Volvo Ocean Race route
The Volvo Ocean Race will pass through
four oceans and five continents with

Alicante, Spain, as starting port and
Gothenburg, Sweden, as final port.
Other announced host cities (stopovers)
are Receife and Itajai in Brazil, Auckland
in New Zealand, Abu Dhabi in the United
Arab Emirates, Sanya in China, Lisbon in
Portugal and Newport in the USA.

Volvo Ocean Race is one of
the most demanding team
sporting events in the world.

Text: Mats Wigardt. Photo: Berts Foto/Eivon Carlson, SCA.
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Loading liner reels onto a train in 1981.
Munksund paper mill.

Loading liner reels onto
a train in 2013.

Efficient rail transportation solutions
From primitive to sophisticated is one way of describing the development of rail freight traffic.
The simple, robust wagons for coal, iron ore and timber of the early years have been replaced
by the so-called SCA box on SCA Transforest’s paper shuttle between Munksund and Umeå.
Since the first regular train ran on a
Swedish railway line in March 1856,
freight traffic has played an important
role in the development of both Sweden’s
railways and its industry.
But plans for a Swedish railway had
to face strong resistance for many years.
”What do we need a railway for?”, people
asked themselves. And who would pay –
the state or the industry?
The answer, it turned out, would be
both. The Swedish Parliament decided
that the state would pay for the network
of main lines while private interests had
to make do with minor, local lines.

– The main lines were often laid between
the coast and industries and the factory
owners then had to build their own lines
to connect to the state’s railways if they
wanted to market their goods, says Erik
Sundström in Sandviken who has studied
the development of freight traffic in
Sweden for many years.
The accelerating industrialisation in
both Sweden and Europe in the late 1800s
and early 1900s increased the demand for
new railway lines.
The Iron Ore Line to the ice-free port
of Narvik for example was built to be able
to ship Swedish iron ore all over the world.

The ore trains were thus the first major
Swedish unit trains, designed for one
specific product.
Sweden’s forests were – and still are –
another pillar in the country’s development.
The railway was also a necessity to fetch
raw materials from the forest and transport
finished products to a suitable port.
The Dalarna–Gävle line for example
was built to transport timber from the
inland sawmills to Gävle, which at the time
was Sweden’s fourth largest port.
The same applied to raw material for
the pulp mills along the coast of Norrland,
where the felled timber was laid off into
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wagon lengths and transported on long
trains from forest to coast.
– The entire social structure of Bergs
lagen was based on ironworks and railways,
says Erik Sundström. Ironworks that had
no railway line of their own were merci
lessly forced to close.

including railway systems, in the entire
Nordic region. At that time SCA was
transporting approximately a million
tons by rail.
– The Liner shuttle with two departures
a day between Piteå and Holmsund just
outside Umeå had already begun some time

“The main lines were often laid between the coast and
industries and the factory owners then had to build
their own lines to connect to the state’s railways.”
It was thus freight traffic that made the
railway projects profitable and determined
where most railways were built. After the
second world war, however, the advent of
the motor car led to the disappearance of
many railway lines since they were unable
to compete. The same happened with
regard to freight traffic.
But the railway was far from being beaten.
The next important milestone was when piece
goods by rail were replaced by containers.
– It was no longer necessary to unload
and forward every single item and many
stations were closed as a result, Erik
Sundström goes on.
In all of SCA’s fields of operation the
railway has always been an important part
of the complex logistics needed to supply
industry with raw materials and transport
finished products to customers.
And when log floating ceased in the
mid-1960s, a system with both trucks
and the railway was needed to replace the
waterways. New transshipment points
on the railway and receiving points at the
industries were planned jointly by SCA
and the Swedish State Railways.
By the turn of the decade about half
of the raw timber needed in the Sundsvall
region, approximately 1.4 million cubic
metres, was being transported by rail.
The 1990s saw the further development
of the so-called Töva system from bulk
transportation into an efficient logistics
system for timber, with higher axle loads,
new control systems and new unit trains.
During the 1990s and 2000s Lars
Nolander was Terminal Manager
Interforest Terminal Sundsvall and was
also responsible for land transportation,

in the 1960s, he tells us. At first the reels of
paper were transported on completely open
wagons and later in covered wagons.
At the end of the 1990s, the SCA shuttle
from Umeå to Skövde began, transporting
paper southbound and paper for recycling
back up north.
– Operating full trains in both 
directions was something quite unique,
says Lars Nolander.
But increasingly refined products, which
demanded high quality in transportation,
meant that by the end of the 1990s a new,
more rational railway wagon had been
developed, intended solely for paper reels,
paper for recycling and sawn timber products.

But the wagons proved to be expensive
to operate and many reels of paper were
damaged through rubbing against each
other along the way.
When the time came to procure new
rail systems, better and cheaper solutions
were sought. In a collaborative effort
Transforest and container supplier
Cronos in Gothenburg have designed
the so-called SCA box.
– A major investment to secure quality
and at the same time hold costs down, says
Margaretha Gustafsson, Terminal Manager
Interforest Terminal Manager Umeå.
The SCA box is a load carrier for
optimal, efficient load-utilization. And
placed on a standard container platform
rented from new German operator
Transwaggon.
More powerful locos and maximum
tonnage halve the number of departures,
thus also reducing the trains’ environ
mental impact. And our employees gain
a better working environment. The new
boxes will be gradually introduced
starting in the third quarter of this year.
– The same wagons will then be
hauled from Umeå down to Skövde and
bring back recycled fibre, says Margaretha
Gustafsson. With the continuing demand
for kraftliner, the system has a very
bright future.

Swedish railways in figures
Total length: • 1881: 6,208 km • 1938: 16,886 km • 2003: 11,500 km • 2012: 13,642 km.
Freight (000s tonnes): • 1881: 6,400 • 1938: 41,204 • 2003: 57,868.

Opening of the Ortviken Line on 29 December 1959.
Loading paper reels onto a train.

Text: Mats Wigardt. Photo: PA Sjöqvist.
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Magnus Wikström, new shipping manager at SCA Transforest.

From whispering firs
to a view of the sea
As SCA Transforest’s new shipping manager Magnus Wikström has had to learn to talk in TEU instead
of cubic metres. After ten years of working with forest, his days are now filled with shipping matters.
– An entirely different industry but with partly the same issues to solve, he says.
It took three generations for the forestry
heritage from Magnus’s great-grandfather
to bear fruit. A genuine interest in the forest
determined his choice of profession and
with a degree from the Royal College of
Forestry in Umeå Magnus began his career
at SCA in 2002 as a trainee.
Over the years since then he has worked
with forest issues of every shape and form.
– I’ve always been happy working in
the forest, he says. Today I own some

forest myself on Rödön outside Sundsvall
and that forest, I assure you, is managed
pedantically.
Magnus’s career has included positions
as timber buyer, marketing manager and
production manager and over the years has
increasingly involved new challenges to
learn from.
One of his biggest challenges was Hurricane Dagmar that struck southern Norrland
at Christmas in 2012. More than three

million cubic metres of forest were blown
down with enormous consequences for both
forestry companies and private owners.
– In Medelpad alone, we had 46 felling
teams clearing up after the storm, he tells us.
A real logistical challenge. And I had my
own forest to take care of at the same time.
He would never have imagined that one
year on he would be sitting in an office with
a view of Alnö Strait and SCA Transforest’s
warehouse at Tunadal. Over the years he
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facts
Age: 35.
Family: Live-in partner and a 7-monthold son. Two Swedish Elkhounds.
Home: Sundsvall.
Interests: Hunting, skiing, managing
his own forest.

has had contact with all of SCA’s various
operations except just Transforest.
– It was really a rare bird for me, he
remembers. I had never even thought about
shipping, even though I live on an island
every summer.
Nonetheless, he was curious when
he was approached and urged to apply
for the position of shipping manager at
SCA Transforest.

he has always been attracted to new
challenges. And that was that.
Since the 8th of September he has been
the manager of a department with some
20 employees whose job it is to come up
with fast solutions to issues that arise
unexpectedly in the logistical jigsaw puzzle
that SCA Transforest’s operations make up.
– The tasks are highly operational with
a lot of both small and big challanges on

“I’ve always been happy working in the forest. Today
I own some forest myself on Rödön outside Sundsvall
and that forest, I assure you, is managed pedantically.”
Although the company was looking for
someone with nautical competence and
Magnus’s only experience of shipping was
navigating his boat to his summer home,

a daily basis. Then we have to find the
best solution so that the customer receives
his goods on time without excessive extra
costs, Magnus goes on.

And it is there that he sees the closest
similarity with his previous job; finding
fast, constructive solutions to problems that
suddenly arise. A focus on decisions and
operational drive are important qualities
regardless of whether it it is forestry or
shipping that one works in.
– But, he says, there is a lot to learn.
Shipping is very special, very international,
and largely based on relationships.
He passes the place where he used to
work every morning and after six months
as shipping manager at Transforest Magnus
has still not taken the wrong turn and
parked outside the wrong door.
Exciting and educative are two adjectives
he returns to when asked to summarise his
new duties. One new routine is to check his
smartphone every morning to see where
Transforest’s vessels are.
And he definitely looks delighted
about this.

Text: Mats Wigardt. Photo: PA Sjöqvist.
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New land is
being created
for an expanding sawmill

SCA’s sawmill in Tunadal is getting cramped. The space between road and water is limited,
which is an effective obstacle to both storage of timber and future expansion plans.
The solution is to create more space by quite simply taking it from the sea.
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Truck traffic to and from the mill is intense.
Besides timber, enormous amounts of rock
are currently being transported to be tipped
into the sea where timber floated down
from Norrland’s inland used to be stored.
A truck carrying 30 tonnes of rock passes
the gates every four minutes. The end result
of their efforts will be a pier 860 metres long.
– We used a vast amount of land when
we built the mill’s new timber sorting plant,
explains project manager Magnus Jinnerot
at SCA Forest Products. And the mill needs
more land if it is to continue to develop.
SCA’s pulp mill in Östrand and paper
mill in Ortviken produce 50,000 tonnes
of ash a year. This ash will now be used to
fill the sea inside the pier that is currently
under construction.

The whole project requires 750,000 tonnes of rock.
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– The alternative is to dump it on some tip
in the neighbourhood, which is expensive
and not environmentally friendly, Magnus
Jinnerot goes on.
A complex, investment-intensive project
like this puts great demands on the way it
is executed and has to be implemented over
a long period of time. The sea bottom is
loose clay and a six metre deep ditch has

is 19 metres below the surface and at the
bottom almost 40 metres wide.
Thirty trucks transport the rock in
two shifts five days a week from 6 in the
morning to 10 at night. The whole project
requires 750,000 tonnes of rock, most of it
from SCA’s own quarry in Stavreviken.
The trucks tip the rock onto a barge
that then sails out into the bay and

“The logistics of transporting the rock is a challenge.
Three hundred rigs must enter and leave the site daily.”
therefore had to be dredged to steady the
rock. By last Christmas we had dredged
150,000 cubic metres of clay.
– It is a technically complicated
operation to fill rock on a poor foundation
and also not see what you are doing,
explains Magnus Jinnerot. We have
to measure constantly to ensure that
everything is right.
The ditch is currently being filled
with rock. At the deepest point the pier

drops its load through a hatch in the hull.
When the work has advanced a little
further, the trucks will be able to drive
onto the pier and empty their load
straight into the sea.
– The logistics of transporting the rock
is a challenge, says Magnus Jinnerot. Three
hundred rigs must enter and leave the site
every day. The slightest hitch with road
conditions or a truck breaking down would
be a major blow to the whole project but so

At the deepest point the pier is 19 metres below
the surface and the bottom almost 40 metres wide.

Magnus Jinnerot, project manager
at SCA Forest Products.

far everything has gone better than expected,
despite the vast amounts of snow we have
had this winter. The sudden cold snaps
have been harder to handle. The work is
scheduled to be finished by this summer
and then only some small adjustments and
finishing off will remain before we can
start filling the area with the ash.
– In ten years’ time the water will have
been transformed into land the size of 15
football pitches, says Magnus Jinnerot.
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New office structure at ITL
With effect from the February1st,
Interforest Terminal London has a
new office structure.
Andrew Browne will continue in
his existing role as Financial Controller
and will assume responsibility for all
financial, administrative and HR/
Payroll tasks.
Paul O’Callaghan, Operations
Supervisor, will now be promoted to
the role of Operations Manager and
will be responsible for all aspects of
operations, agency, forwarding and
facilities. Paul has worked for SCA
for 16 years and brings a wealth of
forwarding, operations and health
and safety knowledge to his role.

The ice returned in March
Magnus Wikström, Shipping Manager at SCA Transforest,
what’s the ice situation like on SCA’s routes just now?
– Up until March conditions were unusually
favourable but now the ice has built up again,
mostly to the north, but that’s not unusual
for this time of year. Umeå and Sundsvall
and our RoRo and ContainerExpress vessels
also have priority with the ice-breakers so
we’re not expecting any problems during
the remainder of the season.
What sort of winter have you had?
– We’ve had a few problems from Umeå

and northwards and some vessels
were stuck for a time. South of
Umeå there have been some minor
disruptions. St Petersburg has also
had a good winter with fewer
disruptions than normal.
How do things look for the spring?
– We might see some pack ice but
we’re hoping that the rest of the
year will be also be good.

Did you know?

From Treriksröset to Smygehuk
This is how far the line of trucks would reach if we loaded them with
all the timber felled by SCA over a year.

Andrew Browne,
Financial Controller.

Paul O’Callaghan,
Operations Manager.

New terminal
operator in Skövde
SCA Transforest has a new operator at
the associated terminal in Skövde. An
associated terminal is not owned by
SCA but is operated under contract.
– We requested tenders and Olssons
åkeri in Skövde submitted the most
advantageous offer with regard to both
the environment and price, says
Margaretha Gustafsson, Terminal
Manager at Interforest Terminal
Umeå.
The Skövde terminal
supplies customers in Sweden,
Norway and Denmark
with kraftliner which
arrives by train from the
mills in Munksund and
Obbola. Delivery is always
24 hours from order.
Skövde
The contract with
the new terminal
operator will run for
two years.

Umeå

Text: Håkan Norberg. Photo: IStockphoto.
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Higher status in St. Petersburg
SCA has been granted line status in St. Petersburg. This means advantages for both
vessels and administration – and by extension for SCA Transforest’s customers too.
– This gives us good opportunities to be faster and more efficient when entering and
leaving the port, says Magnus Wikström, Shipping Manager at SCA Transforest.
Line status means among other things that
SCA does not need to pay costs related to
the vessel’s call, for example for pilotage,
in advance. This makes administration
simpler and means that SCA only pays
the actual costs and does not have to have
money deposited that is repaid later.
SCA’s container vessels also have higher
priority, which means that they are allowed
to dock faster. The same applies when the
vessels bunker. Line status also means
faster help with ice-breaking.

– Quite simply we get better service. It’s like
a bonus system when you fly. We – together
with all our customers – have now been
bumped up a level, says Magnus Wikström.
It took almost two months to complete the
fairly extensive application. And we received

a positive response from both the harbour
master in St. Petersburg and the Federal Agency
of Sea and River Transport in Moscow.
In addition to the ports in St. Petersburg
our line status also applies at the ports in
Ust-Luga.

“Quite simply we get better service.
It’s like a bonus system when you fly.”

SCA Ortviken goes Intermodal
SCA Ortviken is now switching more and more of its customer deliveries in Europe
to door-to-door container deliveries, beginning with customers in Portugal, Spain
and Romania. And more are lined up for the near future.
– Container exports from Sundsvall is
growing and we use the same southbound
shortsea containers that come in with imports
from Rotterdam to Sweden and St. Petersburg.
Alongside Portugal and Italy we have now
begun door-to-door deliveries to customers
in Romania from SCA Ortviken, says
Nils-Johan Haraldsson, Vice President
Marketing and Business Development at
SCA Transforest, and goes on:
– What is new is that once a week we take
containers all the way down to customers in
Romania, delivering at exactly the right time.
The containers are stuffed at Interforest
Terminal Sundsvall and are transported
by our container feeder service down to
Interforest Terminal Rotterdam and from
there by rail to Romania, where they are
lifted onto trucks to be delivered to their
final destinations.
– This is possible thanks to our container
feeder service operating to a fixed schedule
and the many intermodal trains operating
in Europe today. There is thus a high level
of service and flexibility, says Nils-Johan
Haraldsson.
Cost efficiency and high quality
– Our ambition is to offset cost increases
and increase delivery precision with more
door-to-door deliveries, says Nils-Johan
Haraldsson.
Hans Nordlander, Head of the Customer
Service Center (CSC) at SCA Ortviken, adds:

– Container solutions offer good lead times
and precise deliveries at the same time as
they allow us to be competitive in a tough
market. The door to door concept offers
higher quality because we eliminate a
transshipment and thereby handle the
reels fewer times.
Good experience
So far our experience is good.
– The switch has worked very well and
we have faith in this solution. We have
prepared ourselves well and the intermodal
systems are now so mature that we can
utilise them fully to great advantage, says
Nils-Johan Haraldsson.
– For us this is a relatively new concept
which would not have been an option just a

More markets lined up
Besides Italy and Romania, door-to-door
deliveries have also begun to customers
in Portugal and Spain.
– And this will in all probability spread
to other markets like Germany, Austria,
Switzerland and possibly France too,
says Nils-Johan Haraldsson.
And more and more of SCA Ortviken’s
customers are showing interest.
– We’ll soon be meeting customers in
both Germany and France to discuss this
opportunity. And in Germany volumes
can be substantial if and when we start
door-to-door deliveries.
In the industry in general SCA Ortviken
has begun door-to-door deliveries straight
to the customer very early.

“This is a transportation alternative that
we believe will penetrate the entire industry.”
few years ago. Total door-to-door deliveries
are still very modest, it is true, but to offset
cost increases resulting for example from
the sulphur directive due to come into force
in 2015 we are now gradually beginning to
switch as much as possible of our logistics
system to container traffic. We have begun
to ask more and more of customers if they
could consider container deliveries, says
Hans Nordlander.

– It’s not very common yet in our segment
but we are beginning to see a trend in the
market. This is a transportation alternative
that we believe will penetrate the entire
industry. And it’s something that we will
continue to develop. It’s a more efficient
and cheaper way of handling freight and
is ultimately better for the environment,
says Hans Nordlander.

Text: Carl Johard. Photo: SCA.
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Umeå

Sundsvall
Helsingborg
London
Rotterdam

The north sea triangle
We continue to build our successful RoRo service with
an extended route. A closed loop is the result of new
calls in Helsingborg and gives the opportunity to reach
London and Rotterdam directly from Helsingborg.

Schedule
Umeå

Thursday

Sundsvall

Friday

Helsingborg

Sunday

London

Tuesday

Rotterdam

Wednesday

Helsingborg

Friday

For further information, rates or questions regarding freight

Umeå

Monday

solutions, please contact Henrik Fälldin at henrik.falldin@sca.com

Sundsvall

Tuesday

or phone +46 60 19 36 20.
We sharpen your competitivE edge.

iPhone app
available on
App Store

android app
available on
google play

SCA TRANSFOREST
E-mail: info.transforest@sca.com

www.scatransforest.com

